
Turn a Cold Prospect
Into a Warm Connection
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In the world of sales, the ultimate goal is to transform
cold prospects into warm connections who are
genuinely interested in your offerings and how you
can assist them. While traditional sales tactics have
their place, there's a more effective approach – one
that involves starting sales conversations with cold
prospects authentically and on a personal level.

In this ebook, we'll delve into powerful strategies that
will help you achieve just that. Get ready to learn how
to establish connections that are built on value, trust,
and mutual benefit.
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First Stage: 
Changing Your Mindset
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TIP #1

Before you dive into any conversation, it's
essential to focus on building a foundation of
value. 

Shift your perspective from the potential value the
prospect holds for you to the value you can
provide to the prospect. This approach sets the
stage for meaningful interactions.

Earn the Right to Get a Conversation
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TIP #2

In a rush to make a sale, many salespeople
inadvertently push prospects away. 

Embrace the idea that slowing down your
outreach can actually accelerate your desired
outcome. 

By taking the time to nurture connections, you
create a space for genuine rapport to develop.

Slow It Down to Speed Things Up
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TIP #3

Instead of approaching prospects solely as
potential customers, approach them as
individuals with unique needs and challenges. 

Your focus should be on understanding and
addressing their concerns rather than closing a
deal.

Detach from the Sale
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TIP #4

Authenticity is key. Craft your messages and
communications in a way that reflects your
personal style and voice. 

This ensures that your interactions come across
as genuine and not scripted or robotic.

Do Everything in Your Own Voice
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Second Stage:
Finding Your Prospects'

Hangouts
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TIP #5

Find influencers and content creators who
resonate with your target audience. Engage with
their content and use it as a conversation
starter. 

By discussing shared interests, you create an
immediate connection.

Identify Content Creators Attracting
Your Prospects
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TIP #6

Even within your existing network, there are
likely connections that have become cold over
time. 

Reconnect by engaging with their content,
sending personalized messages, and reminding
them of your shared interests.

Revisit Your First-Degree
Connections
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TIP #7

Second-degree connections offer a bridge to
new prospects. 

Reach out to shared connections and seek
insights that can help warm up your approach to
these prospects. 

Mutual connections provide a level of trust that
can open doors.

Leveraging Shared Connections
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Third Stage:
Starting the Conversation
(This is NOT a Discovery

Conversation)
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TIP #8

Every interaction should be focused on providing
value. 

Start with a question that engages the prospect,
provide relevant answers, and then offer
valuable insights related to their interests or
challenges.

The Question, Answer, Insight Tactic
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TIP #9

Make it your mission to offer substantial value
even before mentioning your product or service.

By demonstrating your expertise and genuine
interest in their success, you lay the foundation
for a more meaningful conversation.

Bring Enough Value to Spark Interest



bob.woods@socialsaleslink.com

/brynnetillman
brynne.tillman@socialsaleslink.com

Join Now: socialsaleslink.com/membership

Connect with Us!

/bobwoods

Brynne Tillman

Bob Woods

http://socialsaleslink.com/membership
https://www.linkedin.com/in/brynnetillman/
http://socialsaleslink.com/membership
https://www.linkedin.com/in/bobwoods/

